FINDING HOME

Why Choose Costello?
Costello Real Estate and Investments is a growing firm with locations in Raleigh,
Charlotte and South Carolina. We have all of the marketing power of the mega firms,
with a boutique personality committed to spoiling our clients with top notch service,
prompt communication, and impeccable attention to detail. We tailor the right solution
for you no matter your real estate goals. Our daily focus is to bring true value to our
customers, agents and community that go beyond standard real estate transactions. We
don't just service transactions, we build life long relationships.
Just check out the statistics:
Number of families helped in 2019= 1379
Total value of all the homes bought and sold = $346,678,652
Our firm’s business grew by over 202% just last year.
We are moving places and want you to come along!

Why buy a home?
Home prices are on the Rise
CoreLogic’s latest Home Price Index reports that home prices increased
nationally by 5.1% in 2018. The same report predicts that prices will continue
to increase at a rate of 4.8% in 2019.

MOrtgage Rates are UP too

Mortgage payments have risen in 2018 three times faster than housing
prices. The principal-and-interest mortgage payment on a median-priced
home increased by 17 percent, mainly because of the 2018 mortgage rate
hikes. An increase in rates will impact YOUR monthly mortgage payment. A
year from now, your housing expense will increase if a mortgage is necessary
to buy your next home.

%

You Already pay a mortgage
Some renters have not yet purchased a home because they
are uncomfortable taking on the obligation of a mortgage.
Everyone should realize that unless you are living with your
parents rent-free, you are paying a mortgage - either yours or
your landlord’s. When you own, your mortgage payment is a
form of forced savings allowing you to have equity in your
home that builds your personal wealth

You're ready to move on
The cost of purchasing a home is clearly on the rise. If it weren't, would
you wait?
Look at the actual reason you are buying and decide if it is worth waiting.
Whether you want to have a great place for your children to grow up, you
want your family to be safer, or you just want to have control over
renovations, maybe now is the time to buy and start growing your
personal wealth.

HOME ISN'T A PLACE, IT'S A FEELING
What are you searching for?

Style

Beds

Baths

Must haves

Size

Lifestyle

Land

Deal breakers

Nice to have

deal breakers

Process - What to do and when
Financing

Contract

Search

Closing

Due Diligence

Things to do now

Contact a Lender. Your lender can help you determine your budget and getting pre-approved is
the only way to make your offer competitive when the time comes.
Know your rights. I will go over the Working with Real Estate Agents Brochure with you.
Determine your wishlist for your home.
Start your search. I can send listings that you'll love directly to your inbox!
Sign your agency agreement so that I can represent your best interests.

Home Hunting

Keep in mind your needs. A gorgeous home that doesn't meet your needs is not the right home
for you.
Explore the entire neighborhood.
Don't wait too long. In this market, you often will not have several days to think it over. You need
to get prepared to make a decision on a property quickly even though it can feel uncomfortable.

Say yes to the address

It's time to make an offer! I will research the comparable properties and help you to make your
offer competitive.
Determine the terms of the offer.
Once we have successfully negotiated the contract, we will begin Due Diligence immediately.

Due Diligence
In North Carolina we have something called the Due Diligence
Period. This is the period of time after you go under contract
that the buyer has to do any necessary research on the home.
The Due Diligence Fee is a nonrefundable fee that the buyer
pays to the seller in exchange for the specified amount of time
they request to accomplish inspections. If the buyer decides to
break the contract during this period they stand to loose the
Due Diligence Fee and any money that they have invested in
researching the home. When you close on the home The DD
Fee gets credited toward the purchase price.
I will send a copy of your signed purchase contract to your lender and attorney.
You must promptly fill out all of the necessary loan documentation and any information requested
from the closing attorney.
I will schedule any necessary inspections. I advise that you attend any inspections that you elect to
have done.
You need to inquire about home insurance and ask for a quote on the new home. Your lender will
most likely require this for your loan.
DO NOT PURCHASE ANYTHING THAT WILL REQUIRE PAYMENTS OR OPEN ANY NEW
LINES OF CREDIT DURING THIS PERIOD. IT COULD CAUSE YOUR LOAN TO FALL
THROUGH.

EARNEST MONEY DEPOSIT
The earnest money deposit is a deposit held in escrow until
closing. It exists to serve as liquidated damages to the seller
should the buyer decide not to purchase the home after their due
diligence period has ended. If a buyer decides to breach the
contract after their due diligence period they would loose their DD
fee, their Earnest Money deposit and any money that they had
invested on researching the home.
Earnest Money is credited to the purchase price at closing.

How much should we plan for DD and EMD?
How much you should put in DD and EMD depends on the temperature of the market, the condition of the
home and your financial position. We are currently seeing buyers offer between 1 and 2% of the purchase
price on average.

What Does All of this Cost?
These costs will vary for each buyer, but here are some guidelines to
get you started:
Due Diligence Fee + Earnest Money Deposit – prepare for 1-2 % of purchase
price at least.
Down Payment – a % of the purchase price, will be determined by you and
the lender based on your qualifications and what types of loans you are
eligible for.
General Inspection - $375-600
Radon Inspection - $100-200
Appraisal - $350-600
Structural Engineer Inspection - $200-350
Survey - $400-$600
Pest Inspection - $75-100
Septic Inspection - $300-500
Chimney Inspection - $175-250
Settlement costs of the loan – This will vary depending on your loan amount
and if you are buying points to lower your interest rate. Your lender will supply
you with an estimate of these costs when you apply for a mortgage.
This is a long list. Not all services will be required or selected for every home,
but you can see that planning ahead financially is beneficial.

Closing Day!

Congratulations! We have made it to closing day. Let's talk about how all of that works.
No less than three days before closing you will receive an initial settlement statement from your
lender, called a CD, detailing all of the charges involved in this transaction.
Review this carefully and share it with your agent. We will walk you through it and check it for errors.
As close to our scheduled closing time as possible, we will conduct a final walk through of the
property that you are purchasing.
The settlement will be handled by the closing attorney of your choice.
You must bring with you your driver's license or another valid photo ID.
You should also bring with you a check book incase any discrepancy is found with the settlement
statements at the last minute.
Prepare your method of payment for any cash due at closing ahead of time. This will either be in
the form of a wire transfer or bank check depending on your instructions from your closing attorney.
After all of the documents are signed and the lender funds the loan, the attorney will record the deed
electronically with the court house.
Once the deed is recorded, the house is officially yours and you may begin moving in!

Congratulations!!
You own a home!

